
rorgot to complete the JOb on
my own legs.

It was so easy to do. There I
was smothering myself in the
stuff when our youngest
toddled by and I slapped some
more on her and somehow
forgot the job at hand ... sorry,
at leg.

Which explains why, three
weeks later, my legs remain
almost alabaster front and cen-

preciate is the way they fe-el
compelled to make us feel inacl·~­

equate whenever they consid'
we have failed to exercise dUe
caution. I'm a big boy, I cail cop
it, but they seem to derive an
unhealthy delight from really
rubbing it in. Ironic, really. If
only I'd adopted that tech­
nique when applying sun­
screen, I could have avoided
this whole melodrama.

liiinewspaperJ --- "-~-r--'
mother lind I looked at

eal.._ other and lamented the
stupidity of men, because if a
woman was taking three babies
to the pool there is no way we
would read the newspaper. We

wouldn't even contemplate
it. We know the minute we
flicked the first page the

youngest would be head
first in the water while child

- -- ---r--- _..... -_..... .. --" ...-- ....
eldest came home with rosy
shoulders and' a tinged lower
back? He said he definitely put
sunblock on her, but might
have missed a bit on her back
... and her shoulders and ...

So there you have it. The
dilemma that faces women
daily. We have to be tough and
determined; we have to be
vigilant ... when it comes to
the management of our men.

Negotiating the relationship minefield
By ROSALIE PATTENDEN
and JULIE HOUGHTON

l IGHTS, camera action! You've
met the partner of your
dreams and you're all set to

star in your own "and they lived
happily ever after" movie.

You know - the one in which a
drop-dead gorgeous couple gaze
at romantic sunsets and never a
cross word between them.

You're in love and all's right with
the world, so naturally you always
agree with each other ...

If this perfect picture is starting
to blur a little, you need to know
about negotiation.

Inevitably there will be differ­
ences of opinion in a relationship,
no matter how perfect, so it's
important to learn the art of
relationship negotiation.

If you want your opinions lis­
tened to, you must be prepared to
listen to the other's opinions.

Let them know you've heard and
understood what they've said. You
don't have to agree with them, but
it's important to listen first. Then
make it clear you expect them to
listen to you.

Negotiation is an equal process
whereby each person believes the
other will really listen.

Basic courtesy applies. As soon
as emotions are involved, it's
much harder to respect the other.

When emotions nm high your

ability to hear someone else is
blocked. If you feel angry you will
want to react to what you're
hearing, rather than listen and
reflect on what is being said.

Calm your emotions and make a
time to negotiate later, when emo­
tions are under control.

If you've tried to do this. many
times and never seemed to achieve
it, you need outside help, which is
where professional counselling
comes in.

Choosing the right setting for
negotiation is important. It should
be somewhere neutral- and tim­
ing is vital. It's no good starting
negotiation if Romeo is off to a
business meeting or Juliet is trying
to get dinner for the kids.

An appropriate place and time
might be on home ground when
the children are asleep, or at a
local coffee shop or restaurant.

Mutual respect is a necessity for
successful negotiation - not al­
ways easy when the two of you
violently disagree on an issue.

But try to remember you don't
have to think or feel the same as
your partner to be able to under­
stand their view.

As soon as you start feeling
contempt for the other person,
your relationship is in danger and
you should seek professional help.

That applies to all family re­
lationships. For instance, never
criticise your partner's parenting

methods in front of the children.
Parents must sort out their own
disagreements first and present a
united front when dealing with
issues involving the children.

Kids are born with the ability to
play their parents against each
other, so never give them the
power to divide and conquer.

Dealing with teenagers is wear­
ing and requires constant nego-

tiation. Just remember, nobody
gets it right all the time. At times
even your best efforts at nego­
tiation will fail and YOU'll feel

-. disappointed. But more issues will
be resolved than lett unresolved,
so it's a positive overall resUlt.

Some issues will go on forever
and need constant revisiting, but
that's fine. All people differ ­
that's just the way things are in

I Survival tips
• Even aperfect relationship will have

dmerences 01 opinion. That's
normal

• Everyone can learnelfective
negotiation techniques

• Never try and negotiate when you're
angry. Calm down first

• Negotiation Is an equal process
where both partners must be
respecUul of each other

• Understanding Is critical. " doesn't
necessarily mean agreem9nt

our imperfect world. No family can
negotiate every issue through to a
successful resolution - except
perhaps TV's The Brady Bunch.
But we're talking real families
here, not fantasy ones.

If two people genuinely want to
negotiate, they will, though they
may need counselling to learn
effective negotiation. Where
there's a will, there's a way.

Rosalie Pattenden is a senior
counsellor with Relationships
Australia. Ph: 1300364277 or visit
www.relatlonshlps.com.au


